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FORWARD-LOOKING STATEMENTS
This presentation contains forward-looking information and other ñforward-looking statementsò. Words such as ñaccountò, ñachievesò, ñareò, ñbuyò, ñcaptureò,  ñcapitalizeò, ñcontributingò, ñconvertò, 

ñconvertingò, ñdeliverò, ñdrivesò, ñhasò, ñiconicò, ñincreasingò, ñisò, ñleadò, ñleaderò, ñleverageò, ñmitigatesò, ñmoreò, ñmostò, ñplaysò, ñprovenò, ñprovide(s)ò, ñrecruitò, ñsuccessfulò, ñsecuredò, ñsecurityò, 

ñsellingò, ñsetò, ñstabilityò, ñstrongò, ñsupportò, ñsynonymousò,  ñtime-testedò, ñtransformationò, and other expressions that are predictions of or could indicate future events and trends and that do not relate to 

historical matters identify forward-looking statements. Reliance should not be placed on forward-looking statements because they involve known and unknown risks, uncertainties and other factors that may 

cause the actual results, performance or achievements of the Company to differ materially from anticipated future results, performance or achievement expressed or implied by such forward-looking statements. 

Factors that could cause actual results to differ materially from those indicated in the forward-looking statements include but are not limited to: the duration and effects of the COVID-19 pandemic, including the 

impact of COVID-19 on the economy and the Companyôs business, the impact of government or other regulatory initiatives to address the impact of the spread of COVID-19 on the Canadian economy, including 

the impact on real estate markets, changes in the supply or demand of houses for sale in Canada or in any particular region within Canada, changes in the selling price for houses in Canada or any particular 

region within Canada, changes in the Companyôs cash flow as a result of COVID-19, changes in the Companyôs strategy with respectto and/or ability to pay dividends, changes in the productivity of the 

Companyôs REALTORSÈ or the commissions they charge their customers, changes in government policy, laws or regulations which could reasonably affect the housing markets in Canada, consumer response to 

any changes in the housing markets in Canada or any changes in government policy, laws or regulations, changes in general economic conditions (including interest rates, consumer confidence and other general 

economic factors or indicators), changes in global and regional economic growth, the demand for and prices of natural resources on local and international markets, the level of residential real estate 

transactions, competition from other real estate brokers or from discount and/or Internet-based real estate alternatives, the closing of existing real estate brokerage offices as a result of COVID-19 or otherwise, 

other developments in the residential real estate brokerage industry or the Company that reduce the number of REALTORS® in the Companyôs Network or royalty revenue from the Companyôs Network, our ability 

to maintain brand equity through the use of trademarks, the methods used by shareholders or analysts to evaluate the value of the Company and its publicly traded securities, changes in tax laws or regulations, 

and other risks detailed in the Companyôs annual information form, which is filed with securities commissions and posted on SEDAR at www.sedar.com. Forward-looking information is based on various material 

factors or assumptions, which are based on information currently available to management. Material factors or assumptions that were applied in drawing conclusions or making estimates set out in the forward-

looking statements include, but are not limited to: anticipated economic conditions, anticipated impact of government policies, anticipated financial performance, anticipated market conditions, business 

prospects, the successful execution of the Companyôs business strategies and recent regulatory developments, including as theforegoing relate to COVID-19. The factors underlying current expectations are 

dynamic and subject to change. Although the forward-looking statements contained in this press release are based upon what management believes are reasonable assumptions, the Company cannot assure 

readers that actual results will be consistent with these forward-looking statements. The Company undertakes no obligation to publicly update or revise any forward-looking statements, whether as a result of new 

information, future events or otherwise, except as required by law.

This document should be read in conjunction with the Companyôs quarterly financial statement and quarterly MD&A. This presentationmakes reference to Distributable Cash Flow and Distributable Cash Flow per 

Share which are non-GAAP financial measures. These financial measures do not have any standardized meaning under IFRS and, accordingly, may not be comparable to similar measures used by other 

companies. Distributable Cash Flow represents operating income before deducting amortization and net impairment of intangible assets, minus current income tax expense, minus cash used in investing 

activities. Distributable Cash Flow per Share is calculated by dividing the Distributable Cash Flow by the total number of Restricted Voting Shares outstanding, on a diluted basis. Management believes that 

Distributable Cash Flow and Distributable Cash Flow per Share are useful supplemental measures of performance as they provide investors with an indication of the amount of cash flow generated after investing 

activities which is available to holders of Restricted Voting Shares and Exchangeable Unitholders, subject to working capital and other investment requirements. Please see Distributable Cash Flow reconciled to 

Cash Flow from Operations for a reconciliation of Distributable Cash Flow to cash flow from operating activities in the consolidated statements of cash flows and Distributable Cash Flow for further information 

about Distributable Cash Flow and Distributable Cash Flow per Share. 

1 REALTORS® is a trademark identifying real estate licensees in Canada who are members of the Canadian Real Estate Association |BRIDGEMARQ & DESIGN / BRIDGEMARQ REAL ESTATE SERVICES are  registered 

trademarks of Residential Income Fund L.P. and are used under licence by Bridgemarq Real Estate Services Inc. and Bridgemarq Real Estate Services Manager Limited.| ROYAL LEPAGE is a registered trademark of Royal 

Bank of Canada and is used under licence by Bridgemarq Real Estate Services Inc. and Bridgemarq Real Estate Services Manager Limited. 
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2021 represented one of the 

strongest years in Bridgemarq

history, with the Company growing 

by a net 1,100 agents



OUR BRANDS



Å Leader in Canadian real estate since 1913 

Å More than 19,000 agents in more than 650 locations nationwide

Å Leading luxury real estate boutique firms selling distinctive homes in 

southern Ontario and Quebecôs Laurentian Mountains region 

Å 200 highly productive real estate professionals

Å Quebec-based real estate services brand synonymous with innovation and 

consumer protection

Å Close to 1,000 agents in more than 50 locations

___________________________________________________________________

REALTOR® and location count is current as at December 31, 2021



OPERATING RESULTS 

OVERVIEW
For the year ended December 31, 2021 and quarter ended March 31, 2022



Company Growth and Productivity

*as at March 31, 2022

20,321

REALTORS®* 

Bridgemarq REALTORS® 

participated in 

26% 
of all residential resale home 

transactions in 2021.

On average, Bridgemarq REALTORS® sold 

$500,000 more real estate compared to the 

industry average last year.



Healthy Dividend

Á The increase in Revenue is attributed to an increase in the number of 

REALTORS® in the Company network over the past twelve months. 

ÁNet earnings of $4.7 million for the quarter is largely attributed to a non-cash 

gain of $1.3 million on the fair value of the Exchangeable Units issued by 

the Company.

Á For the first quarter, on a rolling twelve month basis, the Company 

generated $21.4 million in Distributable Cash Flow, as compared to $15.7 

million in 2021, a 36% improvement. 

Q1 2022 Revenue
$ millions, for the three months ended March 31

$10.0

$11.1

$13.1 $13.4
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First Quarter 2022

Á The Company has historically paid out a substantial portion of its 

Distributable Cash Flow to shareholders in the form of dividends.

Á In 2021, the Company paid dividends totaling $12.8 million (or $1.35 per 

share) to holders of restricted voting shares. 

Á The annual rate of return of Bridgemarqôsshares in 2021 was 19.3%.



KEY BUSINESS DRIVERS
For the year ended December 31, 2021 and quarter ended March 31, 2022



Key Business Drivers
Time-tested strategy, contributing to growth and stability
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Since inception, the Company has had 

a compound annual agent growth of 

5%

Strong Network Growth

Á On March 31, 2022, the Company 

network consisted of 20,321 

REALTORS® operating through 282 

franchise agreements at 723 locations.
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Home to some of Canadaôs most 

productive real estate professionals

Superior Productivity
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The average Company REALTOR®

generated $500,000 

more in home sales in 2021 than 

the average Canadian REALTOR®
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National Coverage in 

markets large & small

ÁVery strong presence in Canadaôs two 
largest markets, Ontario & Quebec

ÁWith 723 locations, the Companyôs 
network provides real estate services 
from coast-to-coast

60%

16%
10% 8%

3% 3%

58%

12%
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Canadian REALTOR POPULATION

Company Network of REALTORS

REALTOR® Distribution
As at March 31, 2022 

Canada is a market of markets. 

Geographic diversity mitigates 

risk.



The Company historically achieves 

a 98% contract renewal rate 

Balanced, Lower Risk 

Contract Portfolio 

ÁYear-to-date, 2 Franchise Agreements, 

representing 68 REALTORS® in the 

Company Network, extended their term 

or renewed during the quarter.

ÁRoyal LePage Franchise Agreements, 

which represent 95% of the Companyôs 

REALTORS®, are 10-20 year terms with 

a standard renewal term of 10 years. 

% of Franchise Agreements Up For Renewal
as at March 31, 2022
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Royalty Growth is achieved through:

Á Increasing the number of REALTORS® through recruitment

Á Converting competitor brokerages to a Company brand

Á Increasing REALTOR® productivity

Á Leverage leading technologies to create new or expanded products and 
services

Á Drive the adoption of products and services.

Company Growth Opportunities

In a sales-services industry, momentum is contagious.

Leading agents choose a winner.



Á Digital brokerage transformation 

Á Convertcompeting brokerages and agents to the Companyôs brands

Á Capitalize on the growing number of real estate teams through the 

development of specialized team training, tools and services  

Á Capture valuable learnings from the pandemic era and advance their 

adoption throughout the network

2022 Focus:



TECHNOLOGY DRIVEN 

INNOVATION



THE MOST POWERFUL TECHNOLOGY 

PLATFORM IN CANADIAN REAL ESTATE

Uniquely Customized For Canadian Realtors®


